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As a community we yearn for equal opportunities for all to be able to
achieve certain economic goals and conduct everyday transactions at a
minimal cost.

The social responsibility and ethics apply in both individual and group
capacities in that
matter. This theory

must be incorporated INVESTMENT
into daily actions S
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we are introducing the
Circle of Finance franchise
business opportunity.
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OUR FRANCHISE BUSINESS
OPPORTUNITY HAS

ADOPTED THE INTUIT PERSONAE
FEATURES FROM

THE BUSINESS FORMAT FRANCHISE
MODEL.

Our aim is to attract people with the
same brand values, who also share
our vision, standards and goals.

WE AIM THAT CUSTOMERS RECEIVE
HIGH-QUALITY SUPPORT IN THEIR
OWN LANGUAGE.

Franchise partners need to guide

merchants in their daily operations, so that they
work in

adherence to the regional market’s regulations.



businesses to have the possibility
to pay fees in accordance with their
local life standard. We aim to
provide the possibility for
merchants in unbanked territories
to be able to operate regardless of
being outside of the global

banking system.




WE ARE GIVING AN OPPORTUNITY TO
PEOPLE WHO HAVE

BEEN UNABLE TO SHOP ONLINE AND ALSO
TO MERCHANTS WHO HAVE BEEN UNABLE
TO SELL

ONLINE, BOTH DUE TO THE EXISTENCE OF
VERIFICATION OBSTACLES.

It is about the exponential and steady
business growth which is only possible when
one business implements such a model with
the right training and the

right people.
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In many cases the words
‘franchise model’ evoke
associations with

franchise monthly payments
to the franchisor.
Franchisees are

provided with trainings and
standards and they are
responsible for their own
business.
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THE DEALSINVICTA COMPANY PROVIDES INCENTIVES
FOR THOSE FRANCHISEES WHO WORK TOWARDS
INTRODUCING SUCCESSFUL MERCHANTS TO THE
PLATFORM, DOING QUALITY CONTROL AND ENSURING

GOOD COMMUNICATION WITH MERCHANTS IN THEIR
NATIVE LANGUAGE.




WE DO NOT REQUIRE

any upfront or monthly payments
from the
franchisee.

we are paying a percentage for
their work from our income, thus
we will choose our franchisees
very carefully.




/zc//ﬂ«/e yimLore,

IF MERCHANTS HAVE NOT
REGISTERED THROUGH THE
FRANCHISE REFERRAL LINK
BUT THROUGH THE
DEALSINVICTA
PLATFORM,

they will automatically

be listed as referees of

the franchisee who is responsible
for the exact country of the
merchant registration.

THIS MEANS THAT DEALSINVICTA
WILL BE HELPING FRANCHISEES

find their merchants by developing a special system for
business support, tailored by and for our community.
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Franchisees need to own a registered company to issue invoices for the fIlL_|nds that Dealsinvicta Company will pay
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them.

Franchisee incentives:

_ #
- For one month they receive from the onboarding fees + flat s;':lle fees which,are paid from‘merchants from
the franchisee’s country of registration to the Dealslnvicta lIc.ompany. >

4

- Every month franchisees are entitled to withdraw and/or trade up to 20 % INV from the baldhce they have on the 1st

day of every month. " i_ % d
Merchant incentives starting 15.1!'0.20.20: 4

- When a merchant refers another merchant, the referrer gets from the‘onboarding fees of the referee

- When the franchisee refers a merchant, the franchisee gets : from the onboarding fees of thelaerchant
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from the order price paid on the DealsInvicta ;:_ d i £ B 4
platform. This is going to be valid from m 4
15th October 20 onwards. -;,_..;"
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*rights to change terms and conditions
as well as to conclude agreement with different terms per specific merchants reserved
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Franchisees receive = 10% Onboarding fee + 20% Flat sales fee)




Dl Commercial Web

Merchant

registers
Merchant
)

completes a
successful deal

*Starts on October 15th

Withdraws/trades 20 % INV
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WILL HELP US TO MOVE FROM GLOBAL TO LOCAL
AND TO STRENGTHEN OUR COMMUNITY ON OUR

OUR FRANCHISE MODEL
LOCAL MARKETS.
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WHEN DEVOTING OUR
ENERGY TO A COMMON CAUSE, THERE IS
NOT AN
UNACHIEVABLE
GOAL!
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